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Lithium Mining Valuation

Valuing Non-Producing Lithium Mines: Opportunities,
Challenges, and Evalueserve’s Role

Non-producing lithium mining companies are increasingly relevant to investors, strategic buyers, and
advisors seeking exposure to the energy transition, even when these assets have limited operating history.
Their value is often driven by resource potential, development progress, location, permitting status, and
future production prospects rather than current revenue or EBITDA. This thought piece explores why
traditional valuation methods can fall short for early-stage lithium assets, the key factors investors should
assess, and how Evalueserve can help clients build a structured, risk-aware valuation framework.
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Valuing Non-Producing Lithium Mining Companies: Why Resource
Potential is More Difficult to Value than Production

Non-Producing Lithium Assets Require a Resource-Led Valuation Framework

e Lithium has become a critical input for electric vehicles, battery energy storage, renewable energy
infrastructure, and broader electrification themes. As a result, investors, strategic buyers, and lenders
increasingly need to assess lithium projects before they generate revenue or demonstrate operating cash
flow.

e This disconnects between conventional financial metrics, and real asset value demands a different
analytical lens. Many non-producing lithium companies do not have meaningful revenue, EBITDA, or
production history, yet they may still attract investor interest because their value is linked to resource
potential, permitting progress, strategic location, downstream demand, and the probability of future
development.

e From Evalueserve's perspective, this is where a structured, evidence-based valuation approach becomes
critical. Clients need to look beyond headline resource estimates and assess the underlying drivers of
value, including project maturity, technical risk, permitting progress, infrastructure access, financing
requirements, and comparable market evidence. By combining disciplined research, benchmarking, and
risk-adjusted analysis, Evalueserve helps clients compare projects objectively, pressure-test assumptions,
identify valuation gaps, and present a clear investment narrative to decision-makers.

What Makes Non-Producing Lithium Companies Difficult to Value

e Valuation is relatively more straightforward when a mining company is already producing. Analysts can
review revenue, production volumes, operating costs, cash flow generation, reserve life, and historical
operating performance.

e For non-producing lithium companies, the analysis shifts from current financial performance to
probability-weighted future value. Investors need to assess whether the resource is economic, whether
the project can be permitted, whether technical studies support development, whether capital can
be raised, and whether the asset can ultimately become a viable mine.

Lithium-Specific Valuation Considerations

e Two companies may report similar lithium carbonate equivalent resources but trade at very different
valuations because investors evaluate resource quality, grade, chemistry, recovery potential,
infrastructure access, permitting complexity, capital intensity, jurisdictional risk, and proximity to
customers or processing capacity.

e For lithium assets, the valuation discussion also needs to consider the full value chain. A project may be
more attractive if it supports supply-chain security, offers potential downstream integration, or provides
exposure to battery-grade material. Conversely, early-stage technical uncertainty, processing complexity,
or unclear infrastructure requirements can materially reduce investor confidence.
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A Practical Step-by-Step Valuation Process

Confirm the project stage and available evidence

Start by mapping whether the asset is at exploration, resource definition, development, near-
production, or production stage. The valuation method should reflect the level of technical support
available, including resource statements, scoping work, economic studies, permits, and development
plans.

Comparable companies should be grouped by development stage, asset type, geography, resource
maturity, and strategic relevance. Producing peers should not be used as direct valuation benchmarks
for early-stage assets without clear adjustment.

Apply resource-based valuation carefully \

Enterprise value per unit of lithium resource can be useful for early-stage benchmarking, but it should
not be read mechanically. The metric should be adjusted for grade, recovery assumptions, resource
confidence, infrastructure, permitting status, and timeline to production.

If technical studies and development plans are available, analysts can estimate future project
economics and apply risk adjustments for financing, permitting, construction, operating ramp-up,
commodity pricing, and execution risk.

Cross-check against transaction and strategic buyer evidence

Recent transactions, farm-ins, joint ventures, offtake-linked investments, and strategic partnerships
can provide important context. However, deal terms should be reviewed carefully because value may
reflect supply security, control rights, funding commitments, or downstream integration rather than
pure asset economics.

Present the valuation as a range, not a single answer \

For non-producing lithium assets, a point estimate can create false precision. A more useful output is
a valuation range supported by clear assumptions, scenario analysis, and sensitivity to development-
stage risks.
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Evalueserve helps clients bring structure, consistency, and analytical depth to lithium mining
valuation work, particularly where assets are early-stage, data is incomplete, and market narratives

can move faster than fundamentals.

Key Service Areas and Capabilities
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Market and industry
research

Tracking lithium
demand drivers, supply-
chain developments,
policy shifts, customer
ecosystems, and
competitive positioning
across the upstream
and downstream value

Building relevant peer
sets, normalizing
valuation metrics,

screening precedent
transactions, and

identifying why certain
assets command

chain. premiums or discounts.
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How Evalueserve Differentiates

Sector-aware analytical approach

feasibility.

<> Scalable delivery model

Financial modelling
and scenario
analysis

Developing flexible
valuation models that
reflect development
stage, project risk,
capital requirements,
commodity sensitivity,
and probability-
weighted outcomes.
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Preparing concise
valuation outputs,
investment committee
materials, diligence
summaries, buyer or
investor profiles, and
management discussion
documents.
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We combine corporate finance expertise with commodity, mining, and energy-transition
research to avoid generic valuation conclusions.

We help clients separate resource potential from execution risk by organizing evidence
around geology, project stage, permitting, infrastructure, processing pathway, and financing

Our teams can support recurring market screens, transaction updates, peer benchmarking,
model refreshes, and diligence workstreams across multiple assets or geographies.

O We translate complex technical and market information into clear valuation ranges,
investment implications, and executive-level materials.
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Case Study: Supporting a Stake Sale for a Non-Producing Africa-Based Lithium Mining Company

o

oo Client Context

An advisor was supporting a stake sale for a non-producing lithium mining company with assets based
in Africa. The company had resource potential but limited operating history, making traditional
revenue or EBITDA-based valuation less relevant.

Key Challenge

The advisor needed a clear and defensible framework to explain the company's value to potential
investors or strategic buyers, while addressing early-stage project risks, development uncertainty,
jurisdictional considerations, and the absence of production cash flows.

Our Support

Evalueserve built a stake-sale valuation framework around resource-based benchmarking, including
enterprise value per lithium carbonate equivalent resource, and conducted a detailed review of
comparable lithium developers and relevant transactions. The analysis highlighted why selected peers
traded at premiums or discounts based on development stage, project location, resource maturity,
technical progress, and investor perception.

Outcome Delivered

The advisor received a focused, investor-facing analysis that translated early-stage resource potential
into a clearer valuation narrative for the stake sale. The output helped explain why conventional
EBITDA-based methods were not suitable, how resource-based benchmarks should be interpreted,
and what project-specific factors supported the investment case.
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Conclusion

As lithium remains central to the energy transition, investors and strategic buyers will continue to
evaluate assets that are not yet producing but may hold meaningful long-term value. For these
companies, valuation cannot rely on operating metrics alone. It requires a clear view of resource
quality, project maturity, execution risk, jurisdictional factors, and the commercial logic supporting
future development. A disciplined framework helps reduce false precision, explains why valuation
ranges can vary widely, and gives decision-makers a more credible basis for assessing the
opportunity. Evalueserve supports this process by combining sector research, resource-based
benchmarking, transaction analysis, and decision-ready materials that help clients move from
fragmented project information to a clearer investment view.
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ABOUT EVALUESERVE

Evalueserve is a leading analytics partner to Fortune500 companies. Powered by
mind+machine™, Evalueserve combines insights emerging from data and research with the
efficiency of digital tools and platforms to design impactful solutions. A global team of

4,000+ experts collaborate with clients across 15+ industries.
CONNECT WITH US
Connect with us on ﬂﬂ

If you are interested in speaking with Evalueserve about how your organization can adapt

for tomorrow, please contact us at info@evalueserve.com or for more information, visit

www.evalueserve.com.

Evalueserve Disclaimer

Although the information contained in this publication has been obtained from sources believed to be
reliable, the author and Evalueserve disclaim all warranties as to the accuracy, completeness or

adequacy of such information. Evalueserve shall have no liability for errors, omissions or inadequacies
in the information contained herein or for interpretations thereof.
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